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内容概要

Authored by a team of experienced scholars, Essential Lawyering Skills: Interviewing, Counseling, Negotiation, and
Persuasive Fact Analysis offers a readable and concise introduction to these indispensable legal skills. Using
straightforward, concise, and practical explanations, the Third Edition takes a more concrete approach than
competing texts and focuses on providing students with real-life examples and cases.
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