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PREFACEINTRODUCTIONTABLE OF CITATIONS TO THE UNIFORM COMMERCIAL CODEPARE
ONE.THE PROCESS OF SELLING GOODSA.Scope of Article 2 SalesB.The Contract for SaleC.Property
Incidents of the Contract for SaleD.Sellers Warranty obligationsE.Performance of the Contract for
SaleF.RemediesG.Rights of Third Parties-Purchasers From and Creditors of Seller and BuyerH.Bulk Salesl.Sale of
Investment SecurtiesPART TWO. THE PROCESS OF PAYING FOR GOODS WITH NEGOTIABLE
INSTRUMENTSA.Introduction to Negotiable InstrumentsB.The Negotialility Concept-Rights of Takers of
Negotiable InstrumentsC.Liabilities of Parties:Contract, Transfer Warranty TortD.The Relationship Between Payor
Bank and its CustomerE.The Bank Collection ProcessF.Finality of Payment of Acceptance9(1)By Mistake or(2) In
Good Faith-The Relationship Between Payor or Acceprot and the PresenterG.Review of Liabilities Regarding
Altered and Forged InstrumentsH.Investment Securities as Negotiable Instrumentsl.Funds TransfersPART
THREE. THE PROCESS OF SHIPPING AND STORING GOODS COVERED BY DOCUMENTS OF
TITLEA.IntroductionB.Obligation of Bailee-Warehouseman or Carrier to Deliver to a "Person Entitled Under the
Document” -The Document as a Symbol or Representative of GoodsC.Obligation of Bailee-Warehouseman to
Keep Separate the Goods Covered by Each Warehouse ReceriptD.Negotion and transfer of Warehouse receipts
and Bills of Lading-The Document as Passing Greater Rights to Good Faith Purchaserst] [0 PART FOUR.THE
PROCESS OF FINANCING THE SALE OF GOODS:THE SECURED TRANSACTIONPART FIVE.THE
ENTIRE COMMERCIAL TRANSACTION MADE PURSUANT TO A LETTER OF CREDITINDEX
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