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内容概要

从交流工具的角度来讲，我们学习英语的目的就是要实用；而对于广大英语初学者或是英语水平较差
或者是学习英语只是应急之用的读者来说，简单、实用、易学才是他们真正需要的。
     基于这样的考虑，编者精心策划了本书，以简单、实用作为丛书取材标准，选材内容广泛。
书中采用中国人习惯的思维方式编排，先列出我们用中文想到的句子，然后学习相应的英语。
锁定口语中频繁出现的句子句型，为读者提供口语交际模版，并通过替换演练和对话展示为读者讲解
句型的应用。
通过背、学、练、试这4步，即可轻松掌握所学内容，全面提高英语口语能力，解决应急难题。
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章节摘录

　　Manager: It seems that you have great interest in our machine tools, Mr. Hanan.Hanan:Yes, but could you
give us more information in this line？
 Were thinking of placingan order. Besides, we have to know your sales terms, such as mode of payment,delivery
means, etc...Manager: Compared with other manufacturers at home and abroad, our prices are much
morefavorable. You can have a look at our latest price sheets, our prices are mostattractive.Hanan:Could you
accept special orders according to our specifications？
Manager: Yes. We have a lot of orders for special purposes every year.Hanan:How long will it take to make delivery
？
Manager: In normal case, we will make a delivery within 3 months after receipt of thecovering L/C. But it will
definitely takes longer if you make a special order, notlonger than 6 months.Hanan:Thats great. But could you
quote us F.O.B. prices for our first cooperation？
Manager:.　　K. No problem.
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编辑推荐

　　仅需14步英语口语流利说　仅需35元商务达人就是您　　场景全面查一查　场景全，好查询，随
需随查　　经典短句背一背　小句子，大用途，以一当十　　必备句型学一学　万能句型，举一反三
，事半功倍　　句子填空练一练　重点句子，边学边练，加深印象　　情景对话试一试　设定情景，
练一练role play
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